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Mortgage News

Single Family Home Sales 2° BestEver

With all the volatility in the stock
market investors have been movin
their investments into bonds and
many of you know mortgage rates
tend to follow bond yieldsA large
percentage of the money fqg
mortgages comes from bond sales
investors.  When the demand f
bonds is high investors pay a
premium for bonds (a price aboy
the face value of the bond) and th
in turn lowers the interest yield o
the bonds. Lower bond yields the
lead to laver mortgage rates. As 0
today, Jan2% 16m seei
fixed mortgage rates as low as 5
(without any points included) and
fifteen year fixed rates of 4.5%f
your have a mortgage with a
interest rate of 6% or above and plg
to stay in your home at least a ye
then it may be in youbest interest to
refinance your home. Even if yo
have less than 20% equity in you
home and have to have priva
mortgage insurancdRS rules have
changed anahow allow a deduction
for the PMI premium.

If you think you are a prime
candidate to refimece your home
give me a call and | will be glad t
run a scenario to see if it make
sense. | have twelve year

The Houston Association o
Realtorsjust released year end
MLS statsfor 2007 and results
were positive for the vyear
Despite total sales and dolle
volume being down for the yea
compared to 2006, 2007 mark
the second best year on reco
for the Houston market as sale
prices continue to rise slightly

and marketing time was well

below the national average

Single family home sales in

December 2007were 18.3%
below last December with,976

properties sellingDollar volume

was also dowri4% compared to
a year agoThe number of days
it took for a home to sell
increased to 85 in December ar
that is the highest number c
days the average home took |
sell since Feb 2006. During
December the average seller hi
to negotiate 4.3% off their askint
price to get their home sold an
that is the highgt negotiating
percentage web
years. Pending sales o
December 3% stood at 3,230, a
9% decrease from December 3
2006. Active single family home
listings were up to 33,926omes

an increase of 13% in inventor
since Decemé&r 31, 2006.
December was the fourth mont
in a row of declining numbers
compared to corresponding
months in 2006. In Harris

County the January foreclosur
postings increased to over 32C
properties, compared to right ¢
2000 in December It is quite

evident that we are seein
increasing  softness in  th
Houston market, especially ir
homes valued under $200,00!
However, if the inventory of
homes does not continue
increasing and unemploymer
stays under 4.5%, overall hom
values should remain stable i
the Houston area. | believe wk
can expect to see some hon
values declining in the price
ranges below $200,000, wher
the majority of the mortgage
delinquencies exist and man
buyersare unable taualify for

financing with the much stricter
financing guidehes. Thee

stricter guidelines forfinancing

do have a positive influence or
the rental market as man
families are forced to renand

the increased number oénters
will help absorb an oversuppl
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of rental homes in many
suburban neighborhoods th
have seen a lot of investq

activity the past few years. W,
can expect rental rates 1
gradually incease and leasin
timesto decrease.

Although weexpectthe first half
of 2008 to follow somewhat in
the path of the rest of our natioj
we are optimistic thadur vibrant
job market and healthy enerd
industry base will keep us fron
seeing the large declines
volume and pricesxpected to be
experiencd by the res of our
country  Steady or moderate
appreciation rates are expected
continue and overall market
conditions are predicted to
improve the latter part of thg
year as long as our employme
base remains solid.

experience in lending to go alon
with my 30+ years residential reg
estate experience. | daot solicit
mortgage loans from thgublic; just
offer them tomy customers, family,
friends, and personal referrals.

If your middle credit score, a
reported by the three major cred
reporting agencies, is under 680 yq
may find some hurdles to refinancin
at lower rates with the stricte
lending gudelines we are seeing
Also, stated income loans a
difficult to place in the presen

environment. Loans above $417,0(

have higher rates than smaller loan
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How to avoid your home listing expiring unsold

Expired listings are those properti¢
that did not sell within the contractus
agreement between the owner a
listing agent. For many ageni
including us, expired listings are
good source of potential business,
who better to market to than peop
who have shown a sincere interest
selling their property, but wer¢
unsuccessful.  Gettinghis potential
business requiresn agent teducatea
seller on the reasons why thei
property did not sell the first time.

This can sometimes be difficult a
most sellers only want to hear goc

things about their property, bu
unfortunately, sometimes the be
approach to earn

and their bginess is to be straigh
forward and honest. If you are nt
aware, the most common reasons a

listing becomes an expired listing rath:
than a soldisting is: 1. price, 2. condition
and 3 marketing. Over pricing isnost
often the number oneeasonbecauseyou
set the asking price based on your val
and your a g dthstulmatalyl
the buyer who determines ivalueby what
they are wiling to pay In a competitive
market, such as one we have here, wt
you overprice your property and test tt
market, you are only making it easier fi
your competition t
are value shoppers and if they see a be
value down the rad, they will jump on it.
So price your property consistent wit
what similar properties have been selli
for but keep in mind current marke
conditions that may affect yousale and
adjust accordingly.

Condition is probably the #2 reason
home aes not sell. Most good agents wil

get your propertythe necessarypuyer
traffic, but what buyers see when the
walk through your home is up to you. |
a nut shell, your home should sme
good, look good, and feel good. Fre:
neutral paint, appealing flooring, &

updatedkitchensare the biggies!

Your agent also plays a big role i
getting your home sold by thamount
and type of marke
buyers are going to the internet firs
Therefore, your
presence must outshine yol
competition. High quality photos
virtual tours podcasts, and distributiol
to multiple websitesare key to gaining
onlineex posur e. Onc
the online viewer, detailed informatiol
on the benefits your home offers ar
competitive pricing will get you
showings, then @& about the appeal!

Showing InstructionsT The easier, the better!

When a homeowner

decideso

by buyers and you wiléssentiallyassist

market thé& property for sale, one i n

crucial element in marketing your homr
effectivelyis the details of your showing
instructions. These instructions dicta
to a buyer and the showing agent wh
and how you wish your home to b
shown. If showing instructions ar
difficult and restrictive, it will likely
have a negative impact on your hon
sale. Sellers must come to underste
that when you decide to offer your hon
for sale, it will be inconvenient ant
greatly interfere with your normal life
so learn to expedt t ! I f  y
risk having your property bypassed

selling your n¢«

For starters, your home should |
available for showings between arout
9am and 8pm, 7 days a week. Evenir
arelikely to be busy times for showing

to schedule assecond showing. Many
agents& buyerswill not give a home a
secom chance if they cannot view i
while in the area viging other homes.

You will also need to decide how yo
like to be notified when ahowing is
scheduled. Whathumber

as many buyers can only view homes

after theyget off of work. Formost | More traffic |[is best to call, will there

of you, this will requireyour agent results in |need to beerbal approval

to installa lockbox on your home ; to scheduledhe showing
- , quicker & .

giving the showing agent accesken | . or will acourtesy call be

you arenot available to providaaesp. higher sales! acceptable? Either way

Excuse vyourself during showings the bottom line is this, the easier ar

Changing your showing instruction more convenient yomake showinghe

often makes it hard on agents who wist

home the rore likely you are to sell it!

Yummy Baby Ruth Dessert

Ingredients:

2 % cups all purpose flour
1 teaspoon baking soda

% teaspoon salt

¥ cup packed brown sugar
¥, cup granulated sugar

% cup buttr OR margarine

(softened) Mouth

Y cup creamy OR chunky watering good!

peanut butter

2 large eggs

1 teaspoon vanilla extract

6 (2.1 oz ea.) Nestle Baby Ruth
bars, coarsely chopped

Directions:

Preheat oven to 375 degree
Grease 15x10 inch jelly roll pan
Combine flour, baking soda & sal
in asmall bowl. Beat brown sugar

granulated sugar, butter and pear
butter in large mixer bowl until creamy
Beat in eggs and vanilla extrac
Gradually beat in flour mixture. Sprea
dough evenly into prepared pal
Sprinkle with Baby Ruth & press lightly
Bake for 1820 minutes or until golder
brown. Cool completely in pan on wir
rack. Cut into bars & enjoy. Makes 3

servings.
Recipe proviéd bv: CooksRecipes.comr




